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The 1099 Trap

Settlement Reality Calculator
A gross settlement number is not the same as usable cash. This packet helps you slow down, estimate deductions, and
compare offers before making a financial decision.

Use this printable packet with the Excel calculator.
The spreadsheet does the math. These pages help you think through the assumptions, bills, and decision points.

Educational use only. Not legal, tax, financial, accounting, or employment advice.
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Important Disclaimer
This material is for educational and planning purposes only. It is not legal, tax, financial, accounting, or employment advice. It
does not create an attorney-client relationship and does not guarantee any result.

Settlement tax treatment depends on the claims, settlement agreement language, allocation, payment recipient, attorney fee
treatment, forms issued, and applicable federal/state law.

Before relying on any number, review the settlement agreement, release language, tax reporting language, attorney fee
language, liens, benefit impacts, and tax reserve assumptions with qualified professionals.

How to Use the Calculator
1. Enter the gross settlement offer in the Excel Inputs tab.

2. Enter attorney fee percentage, fixed costs, estimated taxable portion, and tax reserve percentage.

3. Add immediate bills, debts, and a safety cash reserve.

4. Review the Dashboard and Scenario Calculator tabs.

5. Use the Bills & Allocation Planner to decide whether the offer solves the actual problem or only looks high on paper.

Input Worksheet

Input Your Assumption Notes

Gross settlement offer $__________ Headline number before deductions.

Attorney fee percentage _____% Use your actual fee agreement.

Fixed case/admin costs $__________ Costs, admin fees, case expenses, etc.

Estimated taxable portion _____% Use 100% unless advised otherwise.

Attorney fees deductible for estimate? Yes / No / Unsure Tax treatment varies.

Combined tax reserve rate _____% Planning reserve only.

Immediate bills/debts $__________ Must-pay items.

Safety cash reserve desired $__________ Cash you want untouched.

Target usable cash after bills $__________ Your actual walk-away target.
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Gross vs. Usable Cash Reality Check

Line Item Amount / Formula Notes

Gross settlement offer $__________ Before deductions.

Minus attorney fees $__________ Gross x fee %.

Minus fixed costs/admin $__________ Case/admin costs.

Net before tax reserve $__________ Gross - fees - costs.

Estimated tax reserve $__________ Planning reserve only.

Cash before bills $__________ Net after reserve.

Minus immediate bills/debts $__________ Urgent obligations.

Estimated usable cash after bills $__________ What may actually remain.

Gap to target $__________ Target minus usable cash.

Decision Prompts
• Does this number still work after attorney fees, costs, tax reserve, and urgent bills?

• Does the number still work if the tax reserve is too low?

• Are there debts or obligations not listed yet?

• Does this offer leave enough stability to avoid panic decisions later?

• What is the minimum net number that actually changes your situation?
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Scenario Comparison Table
Gross Offer Attorney Fee Tax Reserve Bills Usable Cash Target Gap

$75,000

$100,000

$125,000

$150,000

$175,000

$200,000

$225,000

$250,000

$300,000

$350,000

$400,000

$500,000

Bills & Allocation Planner
Priority Payee / Need Minimum Ideal Must Pay? Notes
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Questions to Ask Before You Rely on the Number
■ What portion of the settlement is taxable?

■ How will it be reported: W-2, 1099-MISC, 1099-NEC, or something else?

■ Are attorney fees deductible in my situation?

■ Should payment go to me personally, an entity, or my attorney trust account?

■ What tax reserve percentage should I actually use?

■ Are there liens, repayment obligations, payroll issues, or benefit impacts?

■ What language should be in the agreement about allocation, reporting, and timing?

■ When will funds actually clear?

Notes
________________________________________________________________________________

________________________________________________________________________________

________________________________________________________________________________

________________________________________________________________________________

________________________________________________________________________________

________________________________________________________________________________

________________________________________________________________________________

________________________________________________________________________________

________________________________________________________________________________



THE 1099 TRAP

The Input No Calculator Has: Your Time
A planning page

the1099trap.com  ·  Educational and organizational use only. Not legal, tax, or financial advice.

Every worksheet in this kit prices the money. This page prices the only thing you cannot

earn back.

An offer is not only measured against what you might eventually win. It is also measured against the

months or years of your one life it may take to find out — and the energy, attention, and peace those

years ask of you and the people you love.

Employment disputes can run long. Investigation, demands, filing, discovery, mediation, trial — each

stage is measured in months, not days. Verdicts can be appealed. Collecting can take longer than

winning. And no one is promised that the seasons spent fighting will still be there to enjoy afterward.

Weighing an offer honestly means pricing all of it: the number, the odds, the fees — and the birthdays,

dinners, and ordinary evenings the fight will quietly spend for you. Some people look back on a long

fight as the thing they are proudest of. Others would trade the difference for the years back. Neither is

wrong. But only one of them decided on purpose.

Not all money is good money. Standing up for yourself and holding others accountable is always right.

How long to keep fighting, and at what cost, is a personal decision only you can make — ideally with

qualified advice and the people who share your life.

A simple exercise

Before your next settlement decision, write three numbers side by side: the offer on the table, your

professional's honest estimate of the realistic outcome after fees and time, and the number of months it

will likely take to get there. Then ask the question no calculator can: what else do those months hold?


